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Abstract

This paper delves into the curious correlation between the number of physicists in California and the 
global sales revenue of elevators and escalators. With a nod to the laws of gravity, our research team 
used data from the Bureau of Labor Statistics and Statista to analyze this unexpected connection. The 
findings revealed a correlation coefficient of 0.9104252 and p < 0.01 for the years 2006 to 2012, 
demonstrating a remarkably strong link between the two variables. As we delve into this intriguing 
relationship, we aim to elevate our understanding of the underlying mechanisms and propel the field of 
economics into a new dimension.
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1. Introduction

The  study  of  economics  often  provides
surprises,  and the correlation between the
number  of  physicists  in  California and the
global  sales  revenue  of  elevators  and
escalators is no exception. While many may

be inclined to dismiss such a connection as
mere  coincidence,  our  research  aims  to
demonstrate  the  contrary.  As  the  saying
goes, "what goes up must come down," but
in the case of our study, what goes up may
actually bring profits up as well!
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Elevators  and  escalators  operate  on
principles  of  physics,  with  gravitational
forces,  momentum,  and  friction  playing  a
significant  role  in  their  function.  It's  no
wonder  that  the  presence  of  physicists  in
California,  a  hub  for  scientific  innovation,
could influence the sales revenue of these
vertical transportation marvels. After all, who
better  to  understand  the  forces  at  play  in
elevators  and  escalators  than  those  who
spend  their  days  analyzing  and  tinkering
with the fundamental laws of the universe?

The  puns  may  be  as  endless  as  the
possibilities  suggested  by  this  correlation.
Could it be that the "elevating" presence of
physicists  is  "lifting"  the sales of  elevators
and escalators? Or is it simply an "upward
trend"  coinciding  with  the  number  of
physicists present? As we ascend into the
complexities  of  this  relationship,  our
analysis aims to shed light on the underlying
mechanisms  at  work  and  emphasize  the
importance  of  interdisciplinary  connections
across  fields  that  may  initially  seem
unrelated.

So,  with  all  puns  intended,  let's  ride  the
wave of curiosity and take the elevator to a
higher  understanding  of  this  peculiar  but
potentially lucrative pairing.

2. Literature Review

In  "Smith et  al.,"  the authors find  that  the
number  of  physicists  in  California  has  a
significant  positive  correlation  with  the
global  sales  revenue  of  elevators  and
escalators.  Furthermore,  "Doe  and  Jones"
present similar findings, suggesting a strong
association  between  the  two  variables.
These  initial  studies  set  the  stage for  our
exploration into the underlying dynamics of
this unexpected relationship.

Turning to relevant literature, "The Physics
of  Elevators"  provides  a  comprehensive
overview  of  the  scientific  principles
governing  elevator  operations.  "The  Rise

and Fall of Economic Trends" offers insights
into  the  market  forces  influencing  sales
revenue,  while  "California  Dreaming:  A
Cultural  History"  delves  into  the  unique
characteristics of the Californian landscape.

As  we  aim  to  unravel  the  enigma  of
physicists and elevators, let us not overlook
the potential influence of fiction. Works such
as "Elevator to the Gallows" and "Escalator
to  Nowhere"  may  not  provide  empirical
evidence,  but  their  titles  certainly  capture
the  imagination.  Concurrently,  the  board
game "Elevator Action" introduces a playful
dimension to our investigation, reminding us
that  the  study  of  economics  can  be  as
unpredictable  as  navigating  a  multi-level
elevator system in a bustling office building.

In summary, while the connection between
the number  of  physicists  in  California and
global  sales  revenue  of  elevators  and
escalators  may  seem  whimsical  at  first
glance,  our  literature review suggests that
there  is  merit  in  further  exploring  this
intriguing association.  As we delve deeper
into the analysis,  perhaps we will  uncover
more surprises than just the unexpected link
itself.

3. Our approach & methods

Data Collection:

The data for this study was gathered from a
variety of sources, including the Bureau of
Labor Statistics, Statista, and the world wide
"inter-web"  -  a  virtual  network  where  the
strands of  data are woven together  like  a
spider's web. We selected the years 2006 to
2012 for our analysis, as they represented
an elevator pitch of time that encapsulated
the fluctuations in the number of physicists
in California and the global sales revenue of
elevators and escalators. 

To  capture  the  number  of  physicists  in
California, we scoured the Bureau of Labor
Statistics'  occupational  employment
statistics,  keeping a keen eye out  for  any
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quantum leaps in the data. Meanwhile, the
global  sales  revenue  of  elevators  and
escalators was cunningly extracted from the
recesses of Statista, like a hidden treasure
waiting  to  be  unearthed  by  intrepid
researchers.

Variable Selection:

Our choice of variables was as meticulous
as  a  physicist  fine-tuning  a  delicate
experiment.  We  opted  for  the  number  of
physicists in California as our independent
variable, symbolizing the brains behind the
brawn of  our investigation.  Meanwhile,  the
global  sales  revenue  of  elevators  and
escalators  served  as  our  dependent
variable,  climbing  or  descending  in
response  to  the  gravitational  pull  of  the
physicist population.

Data Analysis:

The data analysis process was as precise
as determining the weight of an elevator full
of  physicists.  We  employed  a  series  of
statistical  methods,  including  correlation
analysis,  to unravel the bond between the
number  of  physicists  in  California and the
global  sales  revenue  of  elevators  and
escalators.  Our  calculations  were  as
rigorous as an elevator inspection, ensuring
that the results reached heights of statistical
significance.

Correlation Coefficient:

Once  the  data  had  been  crunched,  we
arrived  at  a  correlation  coefficient  of
0.9104252,  resembling  a  firm  handshake
between  the  physicist  population  and
elevator  revenue.  With  a  p-value  of  less
than  0.01,  our  findings  defied  statistical
gravity, pointing to a robust and significant
relationship between the variables.

Model Validation:

To  validate  our  findings,  we  conducted
various  sensitivity  analyses  and  model
diagnostics, ensuring that our results were
as sturdy as an escalator in peak rush hour.

As the laws of statistics dictate, we cross-
validated  our  model  to  guard  against  any
potential lurking confounding variables that
might  have  sought  to  ride  along  on  our
elevator of discovery.

Limitations:

Despite our efforts to exhaustively scour the
data universe,  our  study is  not  without  its
limitations. The nature of observational data
introduces the specter of lurking variables,
much  like  phantom  elevator  passengers
whose  presence  may  influence  our
observations.  Furthermore,  the  temporal
scope of our analysis may not capture the
full  extent  of  the  dynamic  relationship
between  physicists  and  elevator  revenue,
leaving the door ajar for future researchers
to  ascend  to  even  greater  heights  of
understanding.

4. Results

The  results  of  the  analysis  revealed  a
strikingly  strong  correlation  between  the
number  of  physicists  in  California and the
global  sales  revenue  of  elevators  and
escalators during the period from 2006 to
2012.  The  correlation  coefficient  of
0.9104252  indicates  a  remarkably  robust
relationship  between  these  seemingly
unrelated  variables,  suggesting  that  there
may indeed be more to this connection than
meets the eye. It's as if  the economic and
physical forces were in perfect harmony, like
a  well-calibrated  elevator  ascending
smoothly to its destination floor.

Furthermore,  the  r-squared  value  of
0.8288740  illustrates  that  approximately
83% of the variation in global sales revenue
of  elevators  and  escalators  can  be
explained  by  the  number  of  physicists  in
California.  This  finding  underscores  the
substantial  influence  that  the  physics
community in the Golden State appears to
exert  on  the  performance  of  the  vertical
transportation industry.  One might say that
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their impact is not just elevating the field of
physics, but lifting the profits of elevator and
escalator manufacturers as well.

The  p-value  of  less  than  0.01  provides
strong evidence against the null hypothesis,
indicating  that  the  observed  correlation  is
unlikely to have occurred by chance. While
some might find it difficult to grasp the idea
of  physicists  influencing  sales  in  the
elevator and escalator market, our findings
suggest that this connection is not merely a
"random  walk"  in  the  realm  of  economic
data. It seems that the physicists are indeed
"going  up,"  and  they  are  taking  the sales
figures with them.

Figure 1. Scatterplot of the variables by year

The scatterplot  (Fig.  1)  visually represents
the  compelling  relationship  between  the
number of physicists in California and global
sales revenue of elevators and escalators.
The  plot  illustrates  a  clear  pattern  of
increasing sales revenue as the number of
physicists rises, resembling a graph that is
"going  up"  on  an  upward  trajectory.  It's
evident  that  these  two  variables  are  not
simply  "escalating"  together  by  chance;
there appears to be a tangible relationship
at  play,  as  if  the  laws of  physics  and the
laws of economics are operating in tandem
to elevate the industry's profitability.

In  summary,  the  results  of  this  analysis
provide substantial evidence to support the
intriguing  connection  between  the  number

of  physicists  in  California  and  the  global
sales revenue of elevators and escalators.
While  some  may  have  assumed  these
variables  to  be  as  unrelated  as  fish  and
bicycles,  our study demonstrates that  they
are, in fact, linked in a manner that defies
traditional  economic  expectations.  This
unexpected  correlation  invites  further
examination  of  the  intricate  interplay
between diverse fields, offering an elevated
perspective  on  the  inner  workings  of
economic systems.

5. Discussion

The results of our study confirm and extend
the  prior  research  findings,  suggesting  a
remarkably robust association between the
number  of  physicists  in  California and the
global  sales  revenue  of  elevators  and
escalators.  The  correlation  coefficient  of
0.9104252 observed in our analysis aligns
with  the  conclusions  of  previous  studies,
highlighting  a  strong  and  consistent
connection  between  these  seemingly
disparate  variables.  It  seems that  when  it
comes to the dynamics of elevating profits,
the  gravitational  pull  of  physicists  in
California cannot be overlooked.

Our  analysis  not  only  supports  the  prior
literature, but it  also provides new insights
into  the  mechanisms  underlying  this
unexpected relationship.  The substantial  r-
squared value of 0.8288740 indicates that a
large  proportion  of  the  variation  in  global
sales  revenue of  elevators  and escalators
can  be  explained  by  the  number  of
physicists in California. This finding echoes
the earlier work by Smith et al. and Doe and
Jones,  reaffirming  the  influential  role  of
physicists  in  shaping  the  trajectory  of  the
vertical  transportation  industry.  It  appears
that the influence of physicists is not just a
"theory  in  motion"  but  a  tangible  force
driving  the  economic  performance  of  the
elevator and escalator market.
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As  we  consider  the  implications  of  our
findings,  it  becomes  evident  that  the
connection between physicists and elevator
sales  is  not  merely  a  "fanciful  leap"  in
economic analysis. The p-value of less than
0.01 provides compelling evidence against
the  null  hypothesis,  dispelling  any  doubts
about  the  statistical  significance  of  this
correlation. It seems that the physicists are
not  just  "riding  the  wave";  they  are
generating a wave of economic impact that
elevates the sales figures to new heights.

The  scatterplot  depicting  the  relationship
between  the  number  of  physicists  in
California  and  global  sales  revenue  of
elevators  and  escalators  visually
encapsulates  the  striking  correlation
uncovered  in  our  analysis.  The  upward
trajectory of sales revenue as the number of
physicists increases is akin to a graph that
is "raising the bar" for our understanding of
economic influencers. It's as if the physicists
are not just "taking steps" towards progress,
but  they  are  propelling  the  elevator  and
escalator  industry  to  ascend  to
unprecedented levels of profitability.

In conclusion, our study provides empirical
support  for  the  intriguing  connection
between  the  number  of  physicists  in
California and the global sales revenue of
elevators  and  escalators.  This  correlation,
while initially met with skepticism, has now
been  demonstrated  with  compelling
evidence,  offering  an  unconventional  yet
enlightening  perspective  on  the  interplay
between  physics  and  economics.  As  we
contemplate  the  implications  of  these
findings, it becomes clear that the elevator
to economic insight may indeed be found in
the physics of elevators themselves.

6. Conclusion

In  conclusion,  our  study has illuminated a
surprisingly  robust  correlation between the
number  of  physicists  in  California and the
global  sales  revenue  of  elevators  and

escalators.  It  seems  that  the  physics
community in the Golden State is not merely
conducting  experiments;  they  are  also
conducting  the  profits  of  the  vertical
transportation  industry.  The  relationship
between these variables is as strong as the
cables lifting an elevator, defying gravity and
conventional economic wisdom. It  appears
that the physicists are not just "going up" in
their research; they are also propelling the
sales figures skyward, creating an economic
lift-off  that  mirrors  their  quest  for  celestial
understanding.

The  truly  "elevating"  nature  of  this
connection  may  indeed  be  reminiscent  of
that thrilling sensation experienced in a fast-
rising elevator. As we rise to the top floor of
this  analysis,  it  becomes  clear  that  this
unexpected correlation is not just a "fluke of
nature"  but  a  tangible  phenomenon  with
tangible implications for  our  understanding
of economic dynamics. Though it may seem
like a "down-to-earth" matter,  the influence
of physicists on elevator and escalator sales
is reaching new heights, defying the notion
that  economic  outcomes  are  completely
predictable.

In light of these findings, it  seems that the
relationship  between  the  number  of
physicists in California and the global sales
revenue of  elevators  and escalators  is  no
mere "upward trend." It is a true partnership,
akin to the harmonious synergy between the
counterweights  and  pulleys  of  a  well-
engineered  elevator  system.  We  may  be
witnessing  a  case  where  economic  and
physical  forces  align  to  elevate  the
industry's profitability, reminding us that the
laws of physics and the laws of economics
are  not  as  different  as  "apples  and
oranges."

Given the strength of the correlation and the
clear implications for industry performance,
it  is  evident  that  our  understanding  of
economic  systems  can  benefit  from
examining  unconventional  connections
between  seemingly  disparate  fields.

This paper is AI-generated, but the correlation and p-value are real.  More info: tylervigen.com/spurious-research



Therefore, we assert that, with the results of
this study, no further research is needed in
this  area.  The  elevator  of  knowledge  has
reached the top floor, and it's time to step
out with confidence in our understanding of
the interplay between physics and profits.

In summary, our methodology was as crisp 
and rigorous as an elevator's ascent to the 
top floor, aiming to hoist our understanding 
of the interplay between physicists and the 
economic dynamics of vertical 
transportation.

This paper is AI-generated, but the correlation and p-value are real.  More info: tylervigen.com/spurious-research


